
DESIGNING YOUR BUSINESS

BUILDING YOUR BUSINESS

GROWING YOUR BUSINESS

Presenting Consistently
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BEING
RECOGNISABLE

Defining Your Purpose

BEING
INTENTIONAL

Investing In A Course Of Action

BEING
COMMITTED

Occurring As An Opportunity

BEING
RELEVANT

Connecting Emotionally

BEING
AFFECTIVE

Expressing Authentically

BEING
ATTRACTIVE

Creating Urgency

BEING
COMPELLING

Achieving Transparency

BEING
KNOWABLE

Meeting Expectations

BEING
RESPONSIVE

Easing The Purchase Process

BEING
BUYABLE

Implementing Best Practices

BEING
SYSTEMATIC

Tracking Performance 

BEING
INFORMED

Ensuring Sustainability

BEING
EFFECTIVE

Preparing For Growth

BEING
SCALABLE

Showing Up Where People Look

BEING
ACCESSIBLE

Growing Your Network

Attending To Relationships Attracting Desired Attention

BEING
CONNECTED

BEING
PRESENT

BEING
CONSPICUOUS

Building Your Reputation

BEING
ENDORSABLE

Owning Your Positioning

BEING
COMPETITIVE
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